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DISCLAIMER

Forward-Looking Statements

This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities

Exchange Act of 1934, as amended. Forward-looking statements may be identified by the use of words such as "anticipate", "believe", "expect", "estimate", "plan",

"outlook", and "project" and other similar expressions that predict or indicate future events or trends or that are not statements of historical matters. Forward-looking

statements should not be read as a guarantee of future performance or results, and will not necessarily be accurate indications of the times at, or by, which such

performance or results will be achieved. Forward- looking statements are based on historical information available at the time the statements are made and are based on

management's reasonable belief or expectations with respect to future events, and are subject to risks and uncertainties, many of which are beyond the Company's control,

that could cause actual performance or results to differ materially from the belief or expectations expressed in or suggested by the forward-looking statements. Forward-

looking statements speak only as of the date on which they are made and the Company undertakes no obligation to update any forward-looking statement to reflect future

events, developments or otherwise, except as may be required by applicable law. Investors are referred to the Company's filings with the Securities and Exchange

Commission, including its Annual Report on Form 10-K, as updated by any quarterly reporting on Form 10-Q, for additional information regarding the risks and uncertainties

that may cause actual results to differ materially from those expressed in any forward-looking statement.

Some of the risks and uncertainties that could cause actual results to differ materially from those expressed in any forward looking statement include risks and uncertainties

relating to the impacts of the COVID-19 pandemic; the level of construction activity, particularly in the residential construction and non-residential construction markets;

government funding of infrastructure and related construction activities; the highly competitive nature of our industry and our ability to effectively compete; the availability

and price of the raw materials we use in our business; the ability to implement our growth strategy; our dependence on key customers and the absence of long-term

agreements with these customers; the level of construction activity in Texas; energy costs; disruption at one or more of our manufacturing facilities or in our supply chain;

construction project delays and our inventory management; our ability to successfully integrate acquisitions; labor disruptions and other union activity; a tightening of

mortgage lending or mortgage financing requirements; our dispute with HeidelbergCement related to the payment of an earnout; compliance with environmental laws and

regulations; compliance with health and safety laws and regulations and other laws and regulations to which we and our products are subject; our dependence on key

executives and key management personnel; our ability or that of the customers with which we work to retain and attract additional skilled and non-skilled technical or sales

personnel; credit and non-payment risks of our customers; warranty and related claims; legal and regulatory claims; the seasonality of our business and its susceptibility to

adverse weather; our contract backlog; our ability to maintain sufficient liquidity and ensure adequate financing or guarantees for large projects; delays or outages in our

information technology systems and computer networks; security breaches in our information technology systems and other cybersecurity incidents and additional factors

discussed in our filings with the Securities and Exchange Commission, including the CompanyôsAnnual Report on Form 10-K and Quarterly Reports on Form 10-Q, that

may cause actual results to differ materially from those expressed in any forward-looking statement.

Industry Data

We use market data and industry forecasts throughout this presentation. Unless otherwise indicated, statements in this presentation concerning our industries and the

markets in which we operate, including our general expectations, competitive position, business opportunity and market size, growth and share, are based on publicly

available information, periodic industry publications and surveys, government surveys and reports, and reports by market research firms. We have not independently

verified market data and industry forecasts provided by any of these third-party sources, although we believe such market data and industry forecasts included in this

presentation are reliable. This information cannot always be verified with complete certainty due to the limits on the availability and reliability of raw data, the voluntary

nature of the data gathering process and other limitations and uncertainties inherent in surveys of market size. Management estimates are derived from the information and

data referred to above, as well as our internal research, calculations and assumptions made by the Company based on our analysis of such information and data and our

knowledge of our industries and markets, which we believe to be reasonable, although they have not been independently verified. While we believe that the market position

information included in this presentation is generally reliable, such information is inherently imprecise. Assumptions, expectations and estimates of our future performance

and the future performance of the industries and markets in which we operate are necessarily subject to a high degree of uncertainty and risk due to a variety of factors,

including those described in our filings with the Securities and Exchange Commission. These and other factors could cause results to differ materially from those expressed

in the estimates made by the independent parties and by us.
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Source: Census Bureau, Congressional Budget Office

Note: $ in millions.
1 Based on industry data and management estimates for sales volume in 2019.
2 Based on management estimates for sales volume in 2019.
3 Based on management estimates.
4 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the most directly comparable GAAP 

measure. 
5 Presentation of financial information on a last twelve month (ñLTMò) basis is not in accordance with GAAP. See the Appendix to this presentation for a discussion of this presentation and how it is derived from our historical amounts 

reported under GAAP.

FORTERRA IS A LEADER IN WATER MANAGEMENT

Water Pipe & 

Products

42% Drainage 

Pipe & 

Products

58%

Municipal / 

Infrastructure

~50%

Residential

~25%

Non-

Residential

~25%

2018 2019 LTM
6/30

$204

$169

11.4%
13.3%

15.3%

2018 2019 LTM
6/30

$1,530
$1,480

2019 Revenue by Segment

2019 Revenue by End Markets3

Strong Momentum

Adj. EBITDA & 

Adj. EBITDA 

Margin4

2018 2019
LTM
6/30

$(24)

$(7)

#1 in Drainage Pipe1 #1 in Ductile Iron Pipe2

¸ Manufacturer of a range of water and transportation 

infrastructure products in the U.S. and Eastern Canada

¸ Two businesses:  Drainage Pipe & Products and Water 

Pipe & Products 

¸ 70+ active manufacturing facilities located across the 

U.S. and Eastern Canada

¸ 4,500+ employees serve 6,000+ customers 

Pure-play water infrastructure manufacturer 

serving the $300bn+ U.S. water and 

transportation infrastructure markets

Deep, long-standing channel 

relationships with local and 

national customers

Unmatched breadth 

and scale

Net Sales
Net Income 

(Loss)

$1,585

$243

$28

5 5

5
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2016 2017 2018 2019 2Q20
LTM

INDUSTRY LEADER ïDRAINAGE

Residential

~30%

Municipal / 

Infrastructure

~45%

Non-Residential

~25%

More than 90% of Drainage revenues are tied to markets where we have a #1 or #2 position1

Segment Overview

2019 Net Sales by End Market2

1. Growth in public highway    

construction

2. Historically consistent federal and 

growing state level funding

3. Housing under-supply and  

increased suburban living trends
Reinforced 

Concrete 

Pipe

Specialty 

Products

Storm 

Water

Note: $ in millions.
1 Management estimate based on 2019 revenue.
2 Based on management estimates.
3 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures. See the Appendix to this presentation 

for a discussion of these non-GAAP measures and a reconciliation thereof to the most directly comparable GAAP 

measure. 
4 Presentation of financial information on a last twelve month (ñLTMò) basis is not in accordance with GAAP. See the 

Appendix to this presentation for a discussion of this presentation and how it is derived from our historical 

amounts reported under GAAP.

Manholes

$729

$835
$811

$895

Key Demand Drivers

Historical Financials

Net Sales

Segment Adj. EBITDA & 

Margin3

Segment EBITDA & 

Margin

2016 2017 2018 2019 2Q20
LTM

2016 2017 2018 2019 2Q20
LTM

19%

$138

$171

$157

$130

19%19%

16%

$895
$181

$160

$137

$162

22%

16%

20% 20%

$189

21%

$181

20%

4 4 4
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2016 2017 2018 2019 2Q20
LTM

INDUSTRY LEADER ïWATER

Note: $ in millions.
1 Management estimate based on 2019 revenue.
2 Based on management estimates.
3 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures. See the Appendix to this presentation 

for a discussion of these non-GAAP measures and a reconciliation thereof to the most directly comparable GAAP 

measure. 
4 Presentation of financial information on a last twelve month (ñLTMò) basis is not in accordance with GAAP. See the 

Appendix to this presentation for a discussion of this presentation and how it is derived from our historical 

amounts reported under GAAP.

Largest producer of ductile iron pipe (DIP) in the U.S.1

2019 Net Sales by End Market2

1. Aging municipal water  

infrastructure

2. Aging wastewater and utilities  

infrastructure

Ductile Iron 

Pipe

Fabrication Fittings

Residential

~15%

Municipal / 

Infrastructure

~60%
Non-Residential

~25%

Segment Overview

$633

$746

$668
$635

3. Housing under-supply and  

increased suburban living trends

Key Demand Drivers

Historical Financials

Net Sales

Segment Adj. EBITDA & 

Margin3

Segment EBITDA & 

Margin

2016 2017 2018 2019 2Q20
LTM

$690

2016 2017 2018 2019 2Q20
LTM

16%

10%
6%

$84

13%

$65

$4816%

$99

$113

18%

13% 14%

10%

$114

$94
$87

$67

17%

$119

4 4 4
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KEY INVESTMENT HIGHLIGHTS

Strong Cash Flow Generation Directed Toward Debt Reduction4

New Management Initiatives Driving Margin Expansion and Significant Momentum3

Energized and Experienced Management Team5

Pure-Play Water Infrastructure Manufacturer With Strong Demand Dynamics1

Leading Market Position with Unmatched Scale, Manufacturing Footprint and Channel 

Relationships
2

Growing Commitment to ESG6
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Source: Center for Budget and Policy Priorities Itôs Time for States to Invest in Infrastructure (March 2019), American Society of Civil 

Engineers 2017 Infrastructure Report Card, U.S. EPA, Congressional Budget Office ïPublic Spending on Transportation and Water Infrastructure, 1956 to 2017. 
1 Based on ASCE Failure to Act Series published in 2011-2016. 
2 Funding only includes publicly funded remediation, not private sector investment. 
3 Based on 2015 U.S. Dollars.
4 Includes highway, mass transit and rail, aviation, water transportation, water resources and water utilities spending. Water resources includes containment systems (dams, levees, reservoirs, and   watersheds as well as sources of freshwater (lakes and rivers). Water 

utilities includes water supply and wastewater treatment facilities. Note: Spending data presented on nominal basis and not adjusted for inflation.

1

Federal and local governments have allocated 

substantial amounts of capital to infrastructure 

spending categories directly aligned with Forterraôs 

end markets

Significant spending needed to address current and 

future water & highway infrastructure needs

ñéover $743 billion is needed for 

water infrastructure improvements.ò

U.S. EPA, May 9, 2019

ñThe U.S. has [é] a $836 billion backlog of 

highway and bridge capital needs.ò

American Society of Civil Engineers , 2017

~46%
Funded Portion 

of Required 

Investment

~$1 Trillion
Funding Gap

~30%
Funded Portion 

of Required 

Investment

~$100 Billion
Funding Gap

ASCE Report 

Card Results

D  |  C+  |  D- D  |  D+

Roads, Bridges & Transit 

Infrastructure1

Water / Wastewater

Infrastructure2

Cumulative 

Infrastructure 

Need Through 20253

PURE-PLAY WATER INFRASTRUCTURE MANUFACTURER WITH 

ATTRACTIVE LONG-TERM OPPORTUNITYé

$0

$50

$100

$150

$200

$250

$300

$350

1956 1966 1976 1986 1996 2006 2016

Indicates recessionary period

($
 i
n

 b
ill

io
n
s
)

$299

Water

Transportation

$142

Infrastructure spending has remained resilient, 

including through recessions4

Aging Pipe 

Infrastructure

Water 

Main Breaks

Wasted 

Resources
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1 éAND STRONG NEAR-TERM DEMAND DYNAMICS

Infrastructure / municipal Residential Non-residential / commercial

Supportive demand outlook across all end-marketsé

éwith key Forterra states expected to see strong growth and infrastructure / municipal needs

1 Based on non-building construction (bridges, dams / reservoirs / river development, power plants/  gas / communications, sewerage & waste disposal systems, streets & 

highways, water supply systems, other non-building) MSA data from Dodge Data & Analytics as of July 2020.
2 Represents YoY change as of the week ending 8/28/20 for new home purchase mortgage applications and as of July 2020 for housing permits.  
3 Based on Oxford Economics.
4Based on The Portland Cement Association ñRegional Analysis: Ranking Cement Market Fundamentalsò as of 8/7/20. Metric represents a ranking of state finances based on tax revenues, capital expenditures, government employment levels and unfunded pension liabilities.

Å Very strong momentum

Å Mortgage applications  up 28%2

Å Housing permits up 14%2

Å Forterra benefits from:

Å Suburban development (vs. urban)

Å Growing community counts

Å Forterra is primarily exposed to 

construction of:

Å Distribution centers / warehouses

Å Big box / home improvement retail

Å Low-rise office buildings

Å Non-residential / commercial construction 

generally follows residential by 12-18 

months

Å Resilient spending historically, with uptick 

in spending expected in 20211

ÅWater markets are funded in large part by 

water / utility bills

Å Drainage business exposed to well-

funded states

CA FL MNIA TX

5%Population growth3

2020-2029 increase

PCA4 fiscal health ranking 17 22 815 NM

CO U.S.

11% 1% 4% 11%10% 5%

20 16

Real GDP growth3

2020-2029 CAGR

Infrastructure construction1

2020-2024 CAGR
6% 1% 7% 8% 3%6% 3%

2.9% 2.7% 2.4% 2.4% 2.6%2.6% 2.5%

In line with or above U.S. total / in top half of states for PCA5 ranking

Below U.S. total / in bottom half of states for PCA5 ranking

Source: Dodge Data & Analytics. Source: Select equity research.Source: Mortgage Bankers Association, US Census Bureau.
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LEADING MARKET POSITION WITHIN ATTRACTIVE INDUSTRY 

STRUCTURESé

¸Extensive footprint sets us apart 

from local competitors

¸Well-defined markets

¸ Drainage: Entrenched customer base 

in regional and local markets

¸ Water: Three primary players in the 

market with meaningful barriers to 

entry

¸Our scale enables us to win 

projects large and small

V

V

D
ra

in
a

g
e

 P
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e
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 P
ro

d
u

c
ts

W
a

te
r 

P
ip

e
 &

 

P
ro

d
u

c
ts

Competitors

Drainage Pipe

Precast Products

Forterra 

Positioning

#1

Ductile Iron Pipe

#1

1 Based on industry data and management estimates for sales volume in 2019.
2 Based on management estimates for sales volume in 2019.

Industry-leading scale creates significant sales, service, manufacturing and procurement advantages 

over local competitors

2

Local and 

Regional 

Competitors

V

1

2
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1 CP&P (Concrete Pipe & Precast, LLC) is a joint venture in which Forterra owns 50% interest.

Drainage Pipe &

Products

Water Pipe & Products

Drainage products have 

a shipping radius of 150 

ï350 miles and Forterra 

has established a 

footprint to cater to 

many attractive markets 

at a local level

Water products can be 

shipped across the 

country and Forterraôs 

manufacturing facilities 

are strategically located 

to provide coast-to-coast 

coverage

Diverse geographic and end market footprint allows Forterra to support both local and national customers

2

DIP Manufacturing 

Plants

Fabrication, Fitting, and 

Pressure Pipe Plants

éWITH UNMATCHED SCALE AND MANUFACTURING 

FOOTPRINTé

CP&P1 Plants

Drainage Pipe & Products



11

éAS WELL AS DEEP, LONG STANDING CHANNEL 

RELATIONSHIPS WITH LOCAL AND NATIONAL CUSTOMERS
2

Trust-Based Contractors Relationship

Across Each Local Market

Nationally Aligned Commercial 

Philosophy and Strategy 

Executed Locally

1

2

Strong Relationships with Market Leading 

Distributors

Long Track Record of Putting Customersô 

Interests / Business Strategies First

Refined Commercial Strategy Has Been Well-

Received and Accretive

1

2

3

Water Pipe & Products Drainage Pipe & Products

Value before Volume

(But not in spite of)

3
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3

Health and Safety

Plant-Level 

Operational 

Discipline

Enhanced 

Commercial 

Capabilities

G&A 

Effectiveness

Prioritizing the health 

and safety of our 

employees above 

anything else; our 

most productive 

facilities should be our 

safest

Making daily 

improvements using our 

manufacturing/ process 

know-how to drive 

efficiencies with 

disciplined financial 

investment

Investing in our 

salesforce to expand 

capabilities and better 

inform our customers of 

our compelling value 

proposition

Delivering deeper 

information faster and at 

a lower cost so operators 

can make better business 

decisions

Working Capital 

Efficiency

Having the right levels of 

inventory at the right 

places and time and 

aligning our accounts 

receivable and accounts 

payable cycles

Forterraôs new management is in the early innings of pricing enhancements and operational initiatives that are expected to 

continue to improve financial performance

Revamped Incentive System to Drive Economic Profit Metrics

MANAGEMENT FOCUS ON DRIVING IMPROVEMENTSé
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$1,482 $1,476 $1,506 $1,530 $1,569 $1,585

Q2 19Q1 19 Q3 19 Q4 19 Q1 20

7%

$253 $264
$289 $296

$313 $333

17.1%

Q2 19Q1 19

19.2%

Q1 20

17.9%

Q3 19

19.4%

Q4 19

20.0%

32%

Note:  Presentation of financial information on a last twelve month (ñLTMò) basis is not in accordance with GAAP. See the Appendix to this presentation for a discussion of this presentation and how 

it is derived from our historical amounts reported under GAAP.
1 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the 

most directly comparable GAAP measure.

($29)
($34)

($17)

($7)

$4

$28

41%

$172 $177
$195 $204

$219
$243

Q2 19Q1 19 Q1 20Q3 19 Q4 19

LTM Net Sales LTM Gross Profit and Margin

LTM Net (Loss) Income LTM Adjusted EBITDA and Margin1

11.6% 12.0% 13.0% 13.3% 14.0%

Q2 20

15.3%

Q2 20

21.0%

Q2 20

Q2 19Q1 19 Q3 19 Q4 19 Q1 20 Q2 20

3 éCREATING SIGNIFICANT MOMENTUM AND DRIVING 

PROFITABILITY ($MM)

CEO Karl Watson and CFO Charlie Brown joined in July 2019 and September 2017, respectively
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STRONG CASH FLOW GENERATION DIRECTED TOWARD DEBT 

REDUCTION

Net Leverage Ratio2

Managementôs relentless focus on de-leveraging is expected to increase financial flexibility and position the Company for 

long-term, sustainable growth

1 Presentation of financial information on a last twelve month (ñLTMò) basis is not in accordance with GAAP. See the Appendix to this presentation for a discussion of this presentation and how it is 

derived from our historical amounts reported under GAAP.
2 Ratio represents net debt divided by LTM Adjusted EBITDA. Net debt and Adjusted EBITDA are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP 

measures and reconciliations thereof to the most directly comparable GAAP measures.

4

7.9x

6.1x

5.0x

3.0x ï3.5x

2018 2019 Q2 2020 Mid-Term
Target

LTM1 Operating Cash Flow ($MM)

Q2 2019Q1 2019 Q3 2019 Q4 2019 Q2 2020

$27 

$47 

$122 

$147 

$172 

$214 

Q1 2020 Q2 2020Q4 2019Q4 2018
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ENERGIZED AND EXPERIENCED MANAGEMENT TEAM

Forterraôs diverse management team brings cross-industry experience and a proven track record of performance 

Karl Watson

CEO

Rich Hunter

President, Drainage 

Segment

Charlie Brown

EVP & CFO

Vik Bhatia

President, Water 

Segment

Lori Browne

EVP & General Counsel

Truman Greene

SVP, Human Resources

5
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ÅUncontrolled stormwater runoff has cumulative 

effects on humans and the environment, 

including flooding and pollution

ÅProducts crucial in repairing aging U.S. water 

pipe infrastructure, contributing to water main 

breaks and other maintenance issues

ÅSignificant use of recycled scrap metal in Water 

business

ÅBio Clean is a leader in developing innovative 

and sustainable systems to fight storm water 

pollutant discharge

Environmental Social

ÅFocus on health and safety of employees (recordable injury rate 

improved by approximately 20% YoY as of YTD 6/30/20)

ÅManufactured in the U.S.

ÅDiversity focus ï50% of executive team gender / ethnically diverse

ÅEngaged employee base with annual trainings and competitive 

benefits & incentive plans

ÅSeparate Board Chairman and CEO

Å Independent Lead Director

ÅExecutive managementôs equity compensation plans in alignment 

with shareholder values

GROWING COMMITMENT TO ESG6

Forterraôsproducts and solutions help communities safely and efficiently manage storm water, waste water, and potable 

water ïan increasingly scarce and precious resource

Governance



Financial Update



18

Increased net sales by 3.9% to $426.2 million as compared to $410.2 million in the prior year quarter

Increased gross profit by 23.0% to $105.6 million as compared to $85.8 million in the prior year quarter; and gross profit margin improved by 

390 basis points year-over-year

Net income increased to $27.1 million compared to $3.0 million in the prior year quarter 

Adjusted EBITDA1 increased to $85.9 million as compared to $62.5 million in the prior year quarter; and Adjusted EBITDA margin1 improved by 

490 basis points year-over-year

Repaid all precautionary first quarter revolver borrowings of $180 million, and amended revolving credit facility to increase borrowing capacity to 

$350 million and extend the maturity to 2025

Completed the offering of $500 million senior secured notes due 2025 and used the net proceeds to repay a portion of term loan in July

Net Leverage Ratio2 reduced to 5.0x from 7.9x at the end of 2018

Ten consecutive quarters of expanding LTM Adjusted EBITDA margins1,3, with significant ramp-up in last four quarters

Seven consecutive quarters of LTM Adjusted EBITDA1,3 growth

Significant progress made in Water and strong pricing increase momentum in both Water and Drainage business

On September 10, 2020, a written decision was rendered by a neutral accounting arbitrator that no earnout payment was due by the Company 

to Heidelberg under the terms of the 2015 purchase agreement. Due to our strong momentum, and the increased confidence provided by this 

arbitration decision, management now expects to voluntarily prepay between $125 and $175 million of our long-term debt in 2020

FINANCIAL OBJECTIVES AND Q2 2020 HIGHLIGHTS

1 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures.  See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the 

most directly comparable GAAP measure.
2 Ratio represents net debt divided by last twelve month (ñLTMò) Adjusted EBITDA. Adjusted EBITDA and net debt are non-GAAP measures. See the Appendix to this presentation for a discussion 

of these non-GAAP measures and reconciliations of adjusted EBITDA and net debt to the most directly comparable GAAP measures.
3 Presentation of financial information on an LTM basis is not in accordance with GAAP. See the Appendix to this presentation for a discussion of this presentation and how it is derived from our 

historical amounts reported under GAAP.

Increasing profitability

Deleveraging balance sheet

Significant momentum
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$128

$164

18.2%
21.7%

Net Income (Loss) Adjusted EBITDA and Margin1

Q2 AND YTD 2020 FINANCIAL PERFORMANCE ïCONSOLIDATED ($MM)

$410 $426

+4%

Q2 2020

$702
$757

1H 2019 1H 2020

+8%

$86

$106

20.9%
24.8%

+23%

Q2 2019 Q2 2020 1H 2019 1H 2020

+29%

Q2 2019

$82

$121

11.7%
16.0%

$63

$86

15.2%

20.1%

+37%

Q2 2019 Q2 2020 1H 2019 1H 2020

+47%

Net Sales Gross Profit and Margin

1 Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the most 

directly comparable GAAP measure.

$3

$27

$(22)

$ 13 

Q2 2020Q2 2019 1H 2019 1H 2020
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$89
$94

22.0% 23.1%

Net Sales Gross Profit and Margin

Segment EBITDA and Margin Operational Statistics2

Q2 AND YTD 2020 FINANCIAL PERFORMANCE ïDRAINAGE ($MM)

$242 $236

(3)%

Q2 2020

$405 $406

1H 2019 1H 2020

+0%

$58
$61

23.9%
26.1%

+6%

Q2 2019 Q2 2020 1H 2019 1H 2020

+5%

Q2 2019

20.3%
24.4%

$49

$57

+17%

Q2 2019 Q2 2020

Adjusted EBITDA and Margin1

18.3%
20.6%

$74

$84

+13%

1H 2019 1H 2020

21.7%
24.9%

$52

$59

+12%

Q2 2019 Q2 2020

19.5%
21.4%

$79
$87

+10%

1H 2019 1H 2020

2Q20 

vs. 2Q19

1H20 

vs. 1H19

Volume 

(tons)
(13)% (10)%

Pricing 

per Unit
+9% +9%

Cost of 

Goods

Sold per 

Unit

Mix 

Impacted

1 Adjusted EBITDA and Adjusted EBITDA Margin are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the most 

directly comparable GAAP measure.
2 Operational statistics only pertain to our pipe and precast products and do not include other services, non-volume based products, or non-core products. Pipe and precast products revenue accounted 

for approximately 90% of Drainage segment revenue.
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$39

$70

13.1%

20.0%

Net Sales Gross Profit and Margin

Segment EBITDA and Margin Operational Statistics2

Q2 AND YTD 2020 FINANCIAL PERFORMANCE ïWATER ($MM)

$169
$191

+13%

Q2 2020

$297

$351

1H 2019 1H 2020

+18%

$28

$44

16.7%

23.2%

+57%

Q2 2019 Q2 2020 1H 2019 1H 2020

+81%

Q2 2019

14.8%

20.8%

$25

$40

+59%

Q2 2019 Q2 2020

Adjusted EBITDA and Margin1

11.4%

17.8%
$34

$63

+86%

1H 2019 1H 2020

15.1%

22.4%$25

$43

+68%

Q2 2019 Q2 2020

11.5%

18.9%
$34

$66

+94%

1H 2019 1H 2020

2Q20 

vs. 2Q19

1H20 

vs. 1H19

Volume 

(tons)
~ +7%

Pricing per 

Unit
+15% +12%

Cost of 

Goods

Sold per Unit

~ ~

1 Adjusted EBITDA and Adjusted EBITDA Margin are non-GAAP measures. See the Appendix to this presentation for a discussion of these non-GAAP measures and a reconciliation thereof to the most 

directly comparable GAAP measure.
2 Operational statistics only pertain to our ductile iron pipe products and do not include other services, non-volume based products, or non-core products. Ductile iron pipe revenue accounted for 

approximately 80% of Water segment revenue.
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KEY FORTERRA TAKEAWAYS

Pure-Play Water Sustainability Investment

Management Driving Profitability Through Substantial Commercial and Operational Initiatives

Significant Growth and Cash Flow Generation Will Drive Shareholder Value

Attractive Near-term Demand Dynamics and Substantial Long-term Opportunity



Appendix ïCapital Structure
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OVERVIEW OF CURRENT CAPITAL STRUCTURE

1 Pro forma for  issuance of secured notes and corresponding $492.5m term loan repayment.
2 Net debt is a non-GAAP measure. See the Appendix to this presentation for a discussion of net debt and a reconciliation to the most directly comparable GAAP measure.
3Ratio represents net debt divided by last twelve month (ñLTMò) Adjusted EBITDA. Adjusted EBITDA and net debt are non-GAAP measures. See the Appendix to this presentation for a discussion of 

these non-GAAP measures and to the most directly comparable GAAP measures.
4 Represents cash and cash equivalents plus borrowing capacity under ABL Revolver.

Å Continuously improving leverage profile: On September 11, 2020, Forterra delivered notice to the administrative agent for its senior term loan regarding 

the voluntary prepayment of an aggregate of $100 million outstanding under the senior term loan to be made on September 17, 2020

Å Following this prepayment and the settlement of another $16 million the Company has contracted to repurchase, the Company will have voluntarily 

prepaid approximately $139 million under the senior term loan in 2020, and the outstanding balance will be approximately $485 million

Å Strong liquidity: YoY increase in total liquidity4 driven by improvement in cash flow and amendment to increase capacity under our revolving credit facility

Å No near-term debt maturities:

Å Completed a $500 million senior secured notes offering in July 2020 (proceeds used for partial repayment of term loan)

Å Amended and extended revolving credit facility in June 2020 (shifting maturity to 2025 and increasing capacity from $300 million to $350 million)

Å Corporate credit ratings: Moodyôs B3 / S&P B-

Capital Structure

(in millions) June 30, 20201 Interest

$350m ABL Revolver -
L + 1.75% -

L+2.25%

Term Loan Facility $609 L + 3.00%

Senior Secured Notes $500 6.500%

Capital Leases $155

Total Debt $1,264

Less: Cash and Cash Equivalents ($52)

Total Net Debt2 $1,212

Pro Forma Net Leverage Ratio3 5.0x

Liquidity4 $314 Revolving Credit Facility

Term Loan Facility Senior Secured Notes

Maturity Profile

$500

$350$609

$850

2020 2021 2022 2023 2024 2025
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Measures
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In addition to our results calculated under generally accepted accounting principles in the United States ("GAAP"), in this presentation we also present Adjusted EBITDA and Adjusted EBITDA margin.

Adjusted EBITDA and Adjusted EBITDA margin are non-GAAP measures and have been presented in this presentation as supplemental measures of financial performance that are not required by, or

presented in accordance with GAAP. We calculate Adjusted EBITDA as the sum of net income (loss), before interest expense (including (gains) losses from extinguishment of debt), depreciation and

amortization, income tax benefit (expense) and before (gains) losses on the sale of property, plant and equipment, impairment and exit charges and certain other non-recurring income and expenses,

such as transaction costs, inventory step-up impacting margin, non-cash compensation expense and pro-rate share of Adjusted EBITDA from equity method investee, minus earnings from equity method

investee. Adjusted EBITDA margin represents Adjusted EBITDA as a percentage of net sales.

Adjusted EBITDA and Adjusted EBITDA margin are presented in this presentation because they are important metrics used by management as one of the means by which it assesses our financial

performance. Adjusted EBITDA and Adjusted EBITDA margin are also frequently used by analysts, investors and other interested parties to evaluate companies in our industry. We use Adjusted EBITDA

and Adjusted EBITDA margin as supplements to GAAP measures of performance to evaluate the effectiveness of our business strategies, to make budgeting decisions, to allocate resources and to

compare our performance relative to our peers. Adjusted EBITDA and Adjusted EBITDA margin are also important measures for assessing our operating results and evaluating each operating

segmentôsperformance on a consistent basis, by excluding the impacts of depreciation, amortization, income tax expense, interest expense and other items not indicative of ongoing operating

performance. Additionally, these measures, when used in conjunction with related GAAP financial measures, provide investors with additional financial analytical framework which management uses, in

addition to historical operating results, as the basis for financial, operational and planning decisions and present measurements that third parties have indicated are useful in assessing the Company and

its results of operations.

Adjusted EBITDA and Adjusted EBITDA margin have certain limitations. Adjusted EBITDA should not be considered as an alternative to consolidated net income (loss), and in the case of our segment

results, Adjusted EBITDA should not be considered an alternative to EBITDA, which the chief operating decision maker reviews for purposes of evaluating segment profit, or in the case of any of the non-

GAAP measures, as a substitute for any other measure of financial performance calculated in accordance with GAAP. Similarly, Adjusted EBITDA margin should not be considered as an alternative to

gross margin or any other margin calculated in accordance with GAAP. These measures also should not be construed as an inference that our future results will be unaffected by unusual or

nonrecurring items for which these non-GAAP measures make adjustments. Additionally, Adjusted EBITDA and Adjusted EBITDA margin are not intended to be liquidity measures because of certain

limitations such as: (i) they do not reflect our cash outlays for capital expenditures or future contractual commitments; (ii) they do not reflect changes in, or cash requirements for, working capital; (iii) they

do not reflect interest expense, or the cash requirements necessary to service interest, or principal payments, on indebtedness; (iv) they do not reflect income tax expense or the cash necessary to pay

income taxes; and (v) although depreciation and amortization are non-cash charges, the assets being depreciated and amortized will often have to be replaced in the future, and these non-GAAP

measures do not reflect cash requirements for such replacements.

This presentation also includes Total debt, a non-GAAP measure that represents the sum of long-term debt, the current portion of long-term debt, debt issuance cost and original issue discount and

finance lease liabilities, and Net debt, which represents Total debt less cash and cash equivalents. Management uses these non-GAAP measures as one of the means by which it assesses financial

leverage, and they are therefore useful to investors in evaluating our business using the same measures as management. These measures are also useful to investors because they are often used by

securities analysts and other interested parties in evaluating our business. The measures do, however, have certain limitations and should not be considered as alternatives to or in isolation from long-

term debt or any other measure calculated in accordance with GAAP. Other companies, including other companies in our industry, may not use either measure in the same way or may calculate it

differently than as presented herein.

This presentation also presents both GAAP and non-GAAP financial measures on a last twelve month (ñLTMò)basis. LTM information corresponding to fiscal years (i.e., the periods ended Q4 2018 and

Q4 2019) reflects our audited historical results for such fiscal years presented in accordance with GAAP. Information presented for other LTM periods (i.e., the periods ended Q1 2019, Q2 2019, Q3

2019, Q1 2020, and Q2 2020) reflect unaudited trailing four quarter financial information calculated by starting with the results from the most recent audited fiscal year included in such LTM period and

then (x) adding year-to-date information for the subsequent fiscal year and (y) subtracting year-to-date information for the corresponding prior year period. For example, LTM Q2 2020 has been

calculated by starting with the data from the twelve months ended Q4 2019 and then adding data for the six months ended Q2 2020, followed by subtracting data for the six months ended Q2 2019. This

presentation is not in accordance with GAAP. However, we believe this information is useful to investors as we use it to evaluate our financial performance and liquidity for ongoing planning purposes,

including a continuous assessment in comparison to budgets and internal projections. We also use such LTM financial data to test compliance with covenants under our debt facilities. This presentation

has limitations as an analytical tool, and you should not consider it in isolation or as a substitute for analysis of our results as reported under GAAP. Please see our Annual Reports on Form 10-K and

Quarterly Reports on Form 10-Q for the relevant periods for the historical amounts used to calculate the LTM information presented.

APPENDIX: NON-GAAP FINANCIAL MEASURES 
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ADJUSTED EBITDA RECONCILIATION ïTHREE AND SIX MONTHS 

ENDED JUNE 30, 2019 AND JUNE 30, 2020

($ in millions) Q2 2019 Q2 2020 YTD 2019 YTD 2020

Net Income (loss) 3.0            27.1          (22.1)        13.0          

Interest expense 25.8          19.7          50.4          40.4          

Depreciation and amortization 24.4          22.4          48.8          44.9          

Income tax (benefit) expense 0.9            7.5            (6.4)          7.5            

EBITDA
1

54.0          76.7          70.7          105.9        

(Gain) loss on sale of property, plant & equipment, net 1.1            1.3            1.0            1.4            

Gain on extinguishment of debt -           (0.1)          -           (0.1)          

Impairment and exit charges
2

0.6            1.4            0.8            2.2            

Transaction costs
3

0.9            3.0            1.3            4.5            

Inventory step-up impacting margin
4

0.2            -           0.3            -           

Non-cash compensation
5

1.1            2.6            2.7            5.5            

Other
6

3.6            -           3.6            -           

Earnings from equity method investee
7

(3.4)          (3.1)          (5.0)          (5.9)          

Pro-rata share of Adjusted EBITDA from equity method investee
8

4.4            4.1            6.9            7.9            

Adjusted EBITDA 62.5          85.9          82.4          121.3        

   % margin 15.2% 20.1% 11.7% 16.0%

1. For purposes of evaluating segment profit, the Company's chief operating decision maker reviews EBITDA as a basis for making the decisions to allocate resources and assess

performance.

2. Impairment of goodwill and long-lived assets and other exit and disposal costs.

3. Legal, valuation, accounting, advisory and other costs related to business combinations and other transactions.

4. Effect of the purchase accounting step-up in the value of inventory to fair value recognized in cost of goods sold as a result of business combinations.

5. Non-cash equity compensation expense.

6. Other includes one-time charges such as executive severance costs

7. Net income from Forterra's 50% ownership in the Concrete Pipe & Precast LLC ("CP&P") joint venture accounted for under the equity method of accounting.

8. Adjusted EBITDA from Forterra's 50% ownership in the CP&P joint venture. Calculated as CP&P net income adjusted primarily to add back Forterra's pro-rata portion of CP&P's

depreciation and amortization and interest expense.



28

1. For purposes of evaluating segment profit, the Company's chief operating decision maker reviews EBITDA as a basis for making the decisions to allocate resources and assess performance.

2. Impairment of goodwill and long-lived assets and other exit and disposal costs.

3. Legal, valuation, accounting, advisory and other costs related to business combinations and other transactions.

4. Effect of the purchase accounting step-up in the value of inventory to fair value recognized in cost of goods sold as a result of business combinations.

5. Loss on divestiture of U.S. concrete and steel pressure pipe business, and results of operations of our disposed roof tile business and other disposed sites for the periods presented, net of

specific items for which adjustments are separately made elsewhere in the calculation of adjusted EBITDA presented herein.

6. Non-cash equity compensation expense.

7. Adjustments to the estimated value of the tax receivable agreement due primarily to the December 2017 Tax Cuts and Jobs Act.

8. Other includes one-time charges such as executive severance costs and gains on insurance proceeds related to the destruction of property.

9. Net income from Forterra's 50% ownership in the Concrete Pipe & Precast LLC ("CP&P") joint venture accounted for under the equity method of accounting.

10. Adjusted EBITDA from Forterra's 50% ownership in the CP&P joint venture. Calculated as CP&P net income adjusted primarily to add back Forterra's pro-rata portion of CP&P's depreciation

and amortization and interest expense.

CONSOLIDATED ADJUSTED EBITDA RECONCILIATION

($ in millions)

Q1 2018 Q2 2018 Q3 2018 Q4 2018 Q1 2019 Q2 2019 Q3 2019 Q4 2019 Q1 2020 Q2 2020

Net Income (loss) 0.6        18.7      35.7      (24.4)     (29.5)     (33.5)     (16.6)     (7.3)       3.6        27.8      

Interest expense 59.2      59.8      66.2      78.3      89.7      97.7      99.1      95.0      91.1      84.9      

Depreciation and amortization 113.2    110.9    107.6    105.5    102.4    100.8    99.0      97.2      95.4      93.4      

Income tax (benefit) expense (31.0)     (20.1)     (8.9)       3.1        (0.5)       (6.9)       (3.8)       (3.3)       4.1        10.7      

EBITDA1
142.0    169.3    200.6    162.5    162.1    158.1    177.7    181.6    194.2    216.8    

(Gain) loss on sale of property, plant & equipment, net 1.4        (1.7)       (2.1)       (4.3)       (4.4)       (0.7)       (0.3)       2.0        2.1        2.4        

Gain on extinguishment of debt -        -        -        -        -        -        (0.4)       (1.7)       (1.7)       (1.8)       

Impairment and exit charges2
14.2      3.1        4.1        4.3        3.1        3.4        1.8        3.5        4.1        4.9        

Transaction costs3
6.8        4.6        3.7        2.5        1.8        2.2        2.3        3.0        4.0        6.2        

Inventory step-up impacting margin4
1.2        1.1        0.7        0.5        0.4        0.3        0.3        0.3        0.2        -        

Loss on divestitures5
32.3      32.3      0.7        -        -        -        -        -        -        -        

Non-cash compensation6
4.5        5.6        5.6        6.2        6.6        5.8        6.5        7.9        9.3        10.7      

Change in tax receivable agreement liability7
(45.4)     (46.2)     (46.2)     -        -        -        -        -        -        -        

Other8
(6.3)       (6.3)       (5.6)       (6.6)       (0.7)       3.6        3.3        3.3        3.3        (0.3)       

Earnings from equity method investee9
(11.0)     (11.4)     (10.7)     (10.2)     (9.9)       (9.6)       (11.4)     (10.4)     (11.7)     (11.4)     

Pro-rata share of Adjusted EBITDA from equity method investee10
15.3      15.0      14.2      13.8      13.4      13.7      15.5      14.4      15.7      15.4      

Adjusted EBITDA 155.0    165.4    165.0    168.7    172.4    176.8    195.3    203.9    219.5    242.9    

   % margin 10.1% 10.9% 11.0% 11.4% 11.6% 12.0% 13.0% 13.3% 14.0% 15.3%

Twelve Months Ended
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SEGMENT ADJUSTED EBITDA RECONCILIATION ïTHREE AND 

SIX MONTHS ENDED JUNE 30, 2019 AND JUNE 30, 2020

1. For purposes of evaluating segment profit, the Company's chief operating decision maker reviews EBITDA as a basis for making the decisions to allocate resources and assess performance.

2. Impairment of goodwill and long-lived assets and other exit and disposal costs.

3. Effect of the purchase accounting step-up in the value of inventory to fair value recognized in cost of goods sold as a result of business combinations.

4. Non-cash equity compensation expense.

5. Inter-segment charges that are eliminated upon consolidation.

6. Net income from Forterra's 50% ownership in the Concrete Pipe & Precast LLC ("CP&P") joint venture accounted for under the equity method of accounting.

7. Adjusted EBITDA from Forterra's 50% ownership in the CP&P joint venture. Calculated as CP&P net income adjusted primarily to add back Forterra's pro-rata portion of CP&P's depreciation

and amortization and interest expense.

DRAINAGE PIPE & PRODUCTS WATER PIPE & PRODUCTS

($ in millions) Q2 2019 Q2 2020 YTD 2019 YTD 2020 Q2 2019 Q2 2020 YTD 2019 YTD 2020

EBITDA
1

$49.0 $57.4 $74.1 $83.5 $25.0 $39.7 $33.7 $62.6

(Gain) loss on sale of property, plant & equipment, net 0.9          (0.3)         0.8          (0.4)         0.2          1.7          0.3          1.7          

Impairment and exit charges
2

0.1          -          0.1          -          0.5          1.4          0.7          2.2          

Inventory step-up impacting margin
3

0.2          -          0.3          -          -          -          -          -          

Non-cash compensation
4

0.8          0.3          0.9          1.0          0.2          0.4          0.2          0.6          

Other
5

0.4          0.4          0.8          0.8          (0.4)         (0.4)         (0.8)         (0.8)         

Earnings from equity method investee
6

(3.4)         (3.1)         (5.0)         (5.9)         -          -          -          -          

Pro-rata share of Adjusted EBITDA from equity method investee
7

4.4          4.1          6.9          7.9          -          -          -          -          

Adjusted EBITDA $52.4 $58.8 $78.9 $86.8 $25.4 $42.7 $34.1 $66.3

   % margin 21.7% 24.9% 19.5% 21.4% 15.1% 22.4% 11.5% 18.9%
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SEGMENT ADJUSTED EBITDA RECONCILIATION ïTWELVE 

MONTHS ENDED DECEMBER 31, 2016, 2017, 2018 AND 2019

DRAINAGE PIPE & PRODUCTS WATER PIPE & PRODUCTS

($ in millions) 2016 2017 2018 2019 2016 2017 2018 2019

EBITDA
1

$138.3 $129.6 $156.7 $171.4 $98.6 $47.6 $64.5 $84.4

(Gain) loss on sale of property, plant & equipment, net 15.5        -          (5.6)         1.6          5.7          2.1          1.3          0.5          

Impairment and exit charges
2

0.2          -          1.9          0.2          1.9          12.4        2.5          3.3          

Transaction costs
3

-          -          -          -          0.5          -          -          -          

Inventory step-up impacting margin
4

4.5          2.5          0.5          0.3          10.6        -          -          -          

Loss on Business Divestiture
5

-          -          -          -          -          32.3        -          -          

Non-cash compensation
6

-          0.7          1.7          1.6          -          0.4          0.3          0.4          

Costs associated with Disposed Sites
7

0.2          -          -          -          -          -          -          -          

Other
8

-          -          0.9          1.6          (3.3)         (1.0)         (1.7)         (1.6)         

Earnings from equity method investee
9

(11.9)       (12.4)       (10.2)       (10.5)       -          -          -          -          

Pro-rata share of Adjusted EBITDA from equity method investee
10

15.1        16.7        13.8        14.4        -          -          -          -          

Adjusted EBITDA $161.9 $137.1 $159.7 $180.6 $114.0 $93.8 $66.9 $87.0

   % margin 22.2% 16.4% 19.7% 20.2% 18.0% 12.6% 10.0% 13.7%

Note: Forterra changed the methodology for its calculation of Adjusted EBITDA in Q3 2018 to include the Adjusted EBITDA associated with Forterraôs 50% ownership in the Concrete Pipe & Precast 

LLC joint venture, which is accounted for under the equity method of accounting. All amounts for periods prior to Q3 2018 were revised to reflect the current presentation in all subsequent public 

disclosures thereof, and have been similarly updated herein. Adjusted EBITDA for 2016, as calculated pursuant to the current methodology, has not been previously publicly disclosed and the 

change in methodology increased Adjusted EBITDA for the year ended 2016 by $3.2 million compared to the previously disclosed amount.
1 For purposes of evaluating segment profit, the Company's chief operating decision maker reviews EBITDA as a basis for making the decisions to allocate resources and assess performance.
2 Impairment or abandonment of long-lived assets and other exit charges.
3 Legal, valuation, accounting, advisory and other costs related to business combinations and other transactions.
4 Effect of the purchase accounting step-up in the value of inventory to fair value recognized in cost of goods sold as a result of business combinations.
5 Loss on divestiture of U.S. concrete and steel pressure pipe business, net of specific items for which adjustments are separately made elsewhere in the calculation of adjusted EBITDA presented 

herein.
6 Non-cash equity compensation expense.
7   Results of operations of our disposed sites for the periods presented, net of specific items for which adjustments are separately made elsewhere in the calculation of adjusted EBITDA presented 

herein. 
8 Other one-time charges or gains.
9 Net income from Forterra's 50% ownership in the CP&P joint venture accounted for under the equity method of accounting. 
10 Adjusted EBITDA from Forterra's 50% ownership in the CP&P joint venture. Calculated as CP&P net income adjusted primarily to add back Forterra's pro-rata portion of CP&P's depreciation and 

amortization and interest expense. 
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1. For purposes of evaluating segment profit, the Company's chief operating decision maker reviews EBITDA as a basis for making the decisions to allocate resources and assess performance.

2. Impairment of goodwill and long-lived assets and other exit and disposal costs.

3. Non-cash equity compensation expense.

4. Inter-segment charges that are eliminated upon consolidation.

5. Net income from Forterra's 50% ownership in the Concrete Pipe & Precast LLC ("CP&P") joint venture accounted for under the equity method of accounting.

6. Adjusted EBITDA from Forterra's 50% ownership in the CP&P joint venture. Calculated as CP&P net income adjusted primarily to add back Forterra's pro-rata portion of CP&P's depreciation

and amortization and interest expense.

SEGMENT ADJUSTED EBITDA RECONCILIATION ïLAST TWELVE 

MONTH (ñLTMò)

($ in millions) DRAINAGE PIPE & PRODUCTS WATER PIPE & PRODUCTS

Q2 2020 LTM Q2 2020 LTM

EBITDA
1

180.8                                                  113.3                                          

Loss on sale of property, plant & equipment, net 0.4                                                      2.0                                              

Impairment and exit charges
2

0.1                                                      4.8                                              

Non-cash compensation
3

1.7                                                      0.8                                              

Other
4

1.6                                                      (1.6)                                             

Earnings from equity method investee
5

(11.4)                                                   -                                              

Pro-rata share of Adjusted EBITDA from equity method investee
6

15.4                                                    -                                              

Adjusted EBITDA 188.5                                                  119.2                                          

   % margin 21.1% 17.3%
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RECONCILIATION OF LONG-TERM DEBT TO TOTAL DEBT AND 

NET DEBT ïDECEMBER 31,2018, JUNE 30, 2019, DECEMBER 31, 

2019, AND JUNE 30, 2020

($ in millions)

December 31, 

2018

June 30, 

2019

December 31, 

2019

June 30,

 2020

Long-Term Debt $1,176.1 $1,210.5 $1,085.8 $1,067.7

Current Portion of Long-Term Debt                    12.5                 12.5                    12.5                 12.5 

     Carrying Value of Long-Term Debt               1,188.6            1,223.0               1,098.3            1,080.2 

Add: Debt Issuance Cost and Original Issuance Discount                    34.3                 30.6                    25.1                 21.4 

     Gross Value of Long-Term Debt               1,222.9            1,253.6               1,123.4            1,101.6 

Add: Short-Term Finance Lease Liabilities                    16.4                 16.6                    16.5                 16.5 

           Long-Term Finance Lease Liabilities                  134.9               136.1                  137.4               138.4 

Total Debt               1,374.2            1,406.3               1,277.3            1,256.5 

Less: Cash and Cash Equivalents                   (35.8)                (16.8)                   (34.8)                (52.5)

Net Debt               1,338.4            1,389.5               1,242.5            1,204.0 


